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Best Practices on Intellectual Property (IP) Valuation 
and Financing in APEC 

Over the years, it has been established that intangible assets like intellectual property 
(IP) have value. Business people have come to realize that these assets can help their firms 
flourish by providing them with the competitive edge over the others. Meanwhile, the 
contribution of IP in a business can only be understood if there is quantification. When a value 
is in place, IP owners will have a better appreciation of the benefits of their IPs and a better 
sense on what can be done with these.  

It was observed, however, that Micro, Small, and Medium Enterprises (MSMEs) are 
not yet that enlightened as to the value of IP. Thus, very few MSMEs avail themselves of the 
IP system by seeking protection or registration of their IPs. Consequently, they seldom resort 
to IP valuation or avail themselves of the valuation mechanism which in the present time is 
relevant and can be taken advantage of if they want to generate more value from their 
businesses.  By seeing and understanding the value of an IP and how valuation has worked 
in a number of APEC Economies, it is hoped that other economies will be encouraged to follow 
suit so that MSMEs will be benefited by the IP system.  Such was the primary intention for the 
conduct of the Workshops on Promoting Innovation through a Mechanism for IP Valuation, 
Financing and Leveraging IP Assets held on 12-14 July 2017 and 27-29 September 2017 in 
Metro Manila, Philippines where the participants had a chance to share their best 
practices which are discussed below. 

A. MALAYSIA 

In 2013, the Malaysian government started a program that would help Small 
Medium Enterprises (SMEs) expand their business through the development of their 
IP and its use as collaterals. The IP Financing Scheme (IPFS) program of Malaysia is 
a Rm200million IP financing plan offered through the Malaysian Debt Ventures Bhd 
(MDV). Apart from this fund, they also provide a 2% interest rate subsidy and a 50% 
guarantee through Credit Guarantee Corp Malaysia Bhd.  

To help IPFS, the Malaysian government mandated the Intellectual Property 
Corporation of Malaysia (MyIPO) to push forward the IP valuation initiatives, which 
focus on four deliverables: 

1) Conduct of the Local IP Valuers Training and valuation practice - The 
training of IP valuers started in 2013.  MyIPO sought the help of local IP 
consultants and, at the same time, flew in foreign consultants from WIPO, 
World Trade Institute (WTI), and University of Berne, Switzerland, to help 
start this initiative. These experts developed a comprehensive IP Valuation 
training module 1  suited for the locals’ effective use. Interested valuers 
needed to undergo an extensive training based on the developed module, 
and, in the end, pass the examination in order to obtain the certification.

1 See Appendices 1 and 2  for the Program Overview of MyIPO’s IP Valuation Training and Certification Program 
and the full description of the Training Module, respectively. 
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Divided into three batches with a total of 53 candidates, only 23 passed the 
examination and they now comprise Malaysia’s pool of IP Valuators. 

 
  However, finishing the training and passing the examination was not 

enough. The new pool of IP valuators underwent continuing capability and 
capacity building, like a number of practical trainings tied to the IPFS 
scheme, to give them practical trainings on how to do the actual valuation.  
To avoid conflict of interest as it is the registrar which subsidizes the 
valuation training at the same time, MyIPO does not practice IP valuation. 
MyIPO only takes the initiative to appoint valuers, who are a good mix of 
accountants, consultants, IP agents, and real estate valuers. 

 
2) Valuation of IP rights for eligible local SMEs - The key features 2  of 

Malaysia’s IP Financing Scheme are as follows: 
 

a) Leveraging on MDV’s strength as an innovative technology financier; 
b) Financing of up to RM10 million or 80% of valued IP, whichever is 

lower; 
c) 5 years financing tenure (inclusive of a grace period of up to 12 

months); 
d) 2% per annum interest/profit equalization payment; 
e) 50% guarantee provided by the Government of Malaysia and 

administered by Credit Guarantee Corporation Malaysia Berhad; 
f) Applicable for all MDV financing products (except post-shipment); 
g) Discounted guarantee fee of 0.5% per annum; 
h) Basic Requirements: 

i. Registered & Valued IP 
ii. Meets MDV product criteria 

 
3) Development of a National IP Valuation Model - One issue raised by the 

financial institutions in Malaysia was the valuation standard to be used in 
valuating as there are a number of methods that can be used. To address 
this, MyIPO sat down with representatives of four venture capital firms, four 
banks, and the Ministry of Finance to come up with an IP valuation model 
(IPVM). IPVM was developed as reference for potential lenders and 
financiers. Supporting the IPFS initiative, its purpose is to provide a 
standardized, Malaysia-specific and widely accepted valuation method for 
valuing IP which may be used as collateral in lending. The consultants 
referred to the international standards including the International Financial 
Reporting Standards (IFRS), International Valuation Standards (IVS), and 
International Organization for Standardization (ISO).  MyIPO came up with 
two versions of the document – a full version where there are 
comprehensive samples of proper valuation and how it is done, and a 
thinner version where only the salient features of the module are included.  

                                                           
2  Intellectual Property Financing Scheme, http://www.mdv.com.my/en/product-services/government-
schemes/intellectual-property-financing/(accessed October 2017) 
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4) Creation of an IP market platform for IP transactions - Malaysia wanted to
show the IP financiers that they are willing to create the needed ecosystem
so they created the IP marketplace, where IP rights trading can be
facilitated. This also aimed to provide the SMEs with a platform to put up
their rights for sale or licensing.

Rm19 million ($4.5 million) alone was also allocated for training programs for 
local IP valuators conducted by MyIPO as well as to create an IPR market platform.3 

To support efforts to push further IP assets as collateral, the Industrial Designs 
(Amendment) Act 2013 was approved and came into operation on July 1, 2013. This 
law provides that a registered industrial design may be the subject of a security interest 
like any tangible assets.  Furthermore, in 2015, Malaysia launched the Roadmap for 
Intellectual Property Monetization 2015-2020 which was a strategy to turn their IPs into 
a new source of wealth capable of transforming the nation’s economy. 4 

However, despite Malaysia’s pool of trained IP valuers and a valuation model 
in place, Malaysians would only do valuation during mergers and acquisitions and did 
not do IP valuation purposefully.  The value of IP, therefore, is not maximized and 
realized just because they were not aware of their IPs potential.   So the biggest 
challenge for Malaysia is to heighten awareness on the importance of putting value in 
the IP assets.  

Malaysia also wanted to develop IP valuers to serve the APEC region. 
However, in order for this to happen, valuers need to expand their knowledge in terms 
of knowing an economy and their customary needs. This is needed in determining 
international comparables for a more accurate valuation.  

To address these challenges, Malaysia has identified the need for the following: 

1) A more vibrant IP marketplace by partnering with different international
organizations;

2) Amendment of both the Patent and Trademarks Acts; and
3) Phase 2 of the IPFS, where they will advocate IP financing with financiers,

banks, and venture capitalists.

B. RUSSIA 

Russia has a federal law dealing specifically with Evaluation Standards, 
including standards for IP valuation. It is called The Law of Federal Standards of 
Evaluation5. In addition, Russia has a special profession for business evaluators and 

3 Malaysia: Monetizing IP Assets, 2015 http://www.managingip.com/Article/3491967/Malaysia-Monetising-IP-
assets.htm (accessed October 2017) 
4  Malaysia’s IP Monetization Strategy, 2015  https://ipinasia.wordpress.com/2015/10/04/malaysias-ip-
monetization-strategy/ (accessed October 2017) 
5 Federal Law No. 135-FZ of July 29, 1998 on Evaluation Activity in the Russian Federation 

http://www.managingip.com/Article/3491967/Malaysia-Monetising-IP-assets.htm
http://www.managingip.com/Article/3491967/Malaysia-Monetising-IP-assets.htm
https://ipinasia.wordpress.com/2015/10/04/malaysias-ip-monetization-strategy/
https://ipinasia.wordpress.com/2015/10/04/malaysias-ip-monetization-strategy/


6 

one of the specializations under this profession is the IP evaluator who is under the 
Ministry of Russian Federation of Property Relations.  IP evaluators also use the 
framework contained in the Law of Federal Standards of Evaluation as basis for their 
valuations.  The methods used in evaluation processes are the same as with other 
APEC economies. 

C. SINGAPORE 

Singapore developed a 10-year IP Hub Masterplan which was introduced in 
2013. This business Masterplan aims to capture opportunities presented by increasing 
IP activities internationally to drive business and economic growth for Singapore.6 
There were three strategies identified in this Masterplan, one of which is to Facilitate 
IP transactions by increasing access to IP financing, and enhancing transparency and 
certainty in IP transactions. Under this strategy, different activities are seen to help 
achieve the desired goals. These activities are: 

1) Introduce an IP financing scheme, where the Government partially
underwrites the value of IP used as collateral;

2) Support IP securitization activities in Singapore, where appropriate;
3) Attract IP fund management activities in Singapore, to enhance the slate of

IP financing avenues and create spin-off demand in other sectors;
4) Set up a Centre of Excellence for IP Valuation to promote excellence in the

research and practice of valuation so as to support IP transactions; and
5) Work with industry to encourage positive practices that would enhance the

transparency of IP transactions.

Singapore is currently doing the following in support of its Masterplan: 

1) IP Valuation Practice- There is no single body that does IP valuation in
Singapore. It has a panel of valuers, accredited by the IP Office of
Singapore (IPOS), doing the valuation. Under its IP Financing Scheme,
IPOS has seven firms/individuals qualified to do IP valuation. IPOS does
not do IP valuation as it consigns itself mainly to the level of policy-making.

2) Taxation of IP Assets - To encourage the development and
commercialization of intellectual property, Singapore gives five (5) to ten
(10) years of tax allowance or tax breaks for IP-based transactions. It even
gives more benefits for priority industries that Singapore wants to grow.

3) IP Financing– The IP Financing Scheme of Singapore7is a S$100-million
program which aims to help companies monetize their IP for business
growth and expansion. It is more of a collateral-based financing scheme
the government has provided a limited guarantee on IP loans granted by
the local banks. To avail of the program, any qualified individual or company

6 “Update to the Intellectual Property Hub Master Plan”, 2017, Government of Singapore and Intellectual 
Property of Singapore (IPOS) 
7 See Appendix 3 for the complete details of the IP Financing Scheme of Singapore. 



7 

that needs IP financing will have to go to one of the four financing 
institutions that are part of this program.  

D. THAILAND 

The Thai government used to have an IP Capitalization Project, which was 
based on their policies on Asset Capitalization Project. Through this program which 
ran from 2004 to 2010, an IP asset was then accepted as collateral to help support 
SMEs in terms of access to finance.  

The parties involved in this project were the following: 

1) The Department of Intellectual Property(DIP)
2) Government banks – SME bank and government savings bank
3) Private Bank – Bangkok Bank

To implement the Project, the activities of the parties mentioned above were 
as follows: 

1) Together, they set up the procedure of IP-backed lending and ran the
project under government policies.

2) Organized trainings for SMEs on how to write and prepare a business plan,
which includes an analysis of its IP, for loan request. Banks do not accept
IP as sole collateral. It had to be in consideration with the business plan
that projects revenue generation.

3) Banks evaluated the business plan to determine the loan amount. They did
not have IP valuers.

4) To prevent default, banks acted as SME mentors in running the business.
5) DIP organized business matching events.
6) DIP kept track of all IP-backed loan transactions.
7) DIP published an IP valuation manual for SMEs and banks.

Although, banks stopped the project after 2010, they were able to finance 119 
IPs in 7 years, amounting to 98.4 million Thai Baht or the equivalent of USD2.9M. 

At the present, Thailand has envisioned to become an innovation driven 
economy. With the approval and implementation of the Secured Transactions Act, 
which took 16 years, they are now ready to finance IP assets. However, Thailand does 
not practice IP valuation yet. They only have a private sector group of valuators who 
evaluates the whole of the business plan including its IP asset/s. Moreover, Thailand 
has already established the Thai IP Mart, which is an online platform where IP can be 
sold or bought.  Thus, in cases of default or non-performing loans, the IP Mart can 
facilitate its sale and minimize losses for the banks.  
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